
Theo Richards, LANO 

Capacity and Accountability Assistant 



LANO’s mission is to strengthen, promote and build the 
capacity of nonprofits through education, advocacy and 
member services.  
 
 

The mission of the Foundation Center is to strengthen 
the nonprofit sector by advancing knowledge about U.S. 
philanthropy. 



 •Trends 

•What is a Foundation? 

•Foundation Center  

•Grant Proposals and Prospects  

 



•National recession 

•State budget cuts 

•Cutbacks by charitable foundations 

•Increased competition for funding 

•Online and digital fundraising 

•International disasters 

 









• Events 

• Grants & 
Contracts 

• In-Kind Gifts 

• Annual 
Campaign 

• Membership 

• Cause Marketing 

• Earned Income 

• Capital Campaign 

• Endowment 

• Planned Giving 



•Nongovernmental, nonprofit organization 

•Has its own funds or endowment 

•Managed by its own trustees or directors 

•Established to aid educational, social, 
religious, scientific, or other charitable 
activities through the making of grants 

•Awards grants 

•Is regulated by IRS 



•Independent  

•Company-sponsored 

•Operating 



•High-quality programs that meet a real need in the 
community.  

•Track record of effective program delivery 

•Capable leadership 

•A strong organizational and financial infrastructure 



•Identify why your organization needs resources 
 

•Use appropriate data, define the problem you will solve 
 

•Develop program to solve the problem 
 

•Identify the appropriate agency or foundation to which to 
apply 
 

•Write the proposal clearly and effectively including a 
budget 
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•Follow instructions 

•Be clear, concise, and specific  

•Do not assume your reader is familiar  

•Avoid using jargon  

•Use a combination of statistics and anecdotes  

•Demonstrate credibility  

•Remember the focus of the proposal is your clients or 

community  

•Keep sentences and paragraphs short  

•Use few adjectives 

•Spell out all acronyms on the first reference  

•Be realistic about what you can do with the money you are 

requesting  

•Make the presentation reader and user friendly 



•Foundation Directories such as Foundation Center 

available at LANO offices 

•Publications i.e. Chronicle of Philanthropy, Grant 

Station Insider [LANO Member Benefit] 

•Internet and List-serves: sign up for newsletters 

•Networking  

•Paying attention to who is funding in your field and 

community 

•Ask your current funders for ideas 



Theo Richards 

225-929-5266 ext 205 

theo@lano.org 

 

Office: 

8281 Goodwood Blvd. Suite A 

Baton Rouge, LA  
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